JOE UPCHURCH

Strategic Planner / Supply Chain Optimization

Seasoned professional with 15-year record of global supply chain performance. Successful business development and revenue growth with effective cost control. 

Key Client Manager ∞ Inbound Inventory Control ∞ B2B and 3PL expertise
PROFESSIONAL EXPERIENCE

MAERSK INC, Charlotte, NC, 1992-2009

Maersk is the world largest ocean transportation provider with 325 offices in 125 countries and 550 vessels.  In 2005, Maersk purchased P&O Nedlloyd, world’s 3rd largest ocean carrier who had acquired Blue Star.

                            Maersk Inc. Senior Account Manager (2006 – 2009)

   P&O Nedlloyd Senior Account Manager (1998 – 2005)

Blue Star N. America District Manager (1992 – 1998)

Performance Achievements:

• Developed B2B client base in four state area that met or exceeded all budgets.

• Exceeded 2008 budgets in securing 23,000 containers volume and $34M revenue.

• Developed strategic relationships with key stakeholders for support and growth.

• Persuasive communicator, artful negotiator with consultative solution approach.

• 2004 Sales revenues $2 Million month, ranked Top Five North American Performer.
• Ability to grow market share using strategic planning and disciplined implementation.

• District Manager, opened VA office and increased volumes by 15% in first two years.

• District Manager responsibilities expanded in 3 years to two offices and staff.

STRACHAN SHIPPING COMPANY

Savannah, GA / Charlotte, NC (1986-1992)

Regional Office Manager – Charlotte, NC (1990 – 1992)

N.American Coordinator – Savannah, GA (1989 – 1990)

Operations/Traffic Coord – Savannah, GA (1986 – 1989)

PROFESSIONAL AFFILIATIONS

SC International Trade Conference Board of Directors

Charlotte World Trade Association Board member

Logistics Alliance Carolinas Advisory Board
